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Today is Part 2 of    Money Makeover: How to Fix Your Retirement Mistakes and Enjoy Your 
Future!

In our debut segment last time, we delved into some of  the basic money principles that really work 
and explain why things don’t always go according to plan. Today we are going to meet a couple that 
need a lot of  fixing in their retirement plan. 

Several months ago, Jim and Linda Franklin (no, it is not their real names) called our office and 
wanted advice on planning for retirement. Their situation was very typical of  those trying to figure 
out how to structure their golden years, so I invited them for a visit.

In our conversation, they made it clear that they were very unsophisticated with money and needed 
a step-by-step guide to a successful future. What they really meant is that they were scared to make 
mistakes. The stock market had already burned them and many of  their closest friends in the last 
two market collapses.

Let’s meet the Franklins. Jim is 59 and Linda is 57. They have just celebrated their 35th wedding 
anniversary. They have two adult children between them and Jim has a disabled son by a previous 
marriage that happened two months after high school graduation.

Their two children-Nancy and Freddie-have two and three children respectively. Jim works as a 
pharmaceutical rep and Nancy works as a bookkeeper. She also does tax returns on the side for 
friends and family.

Jim’s income is about $110,000 including bonuses and Nancy’s income as a bookkeeper is $36,000. 
She makes about $3,000 a year doing taxes.

Jim would like to retire at age 70 and Linda would like to retire at age 66 and work the tax season 
each year for extra money.

Like many of  us, they had spent 35 years working hard to raise kids, save money, buy a home and 
take a few trips from time to time. Basically, they floundered all those years hoping we were doing 
the right thing but always too busy to seek guidance.

At our next follow up meeting they seemed very anxious and nervous. Linda would not even look 
at me. I knew immediately what was wrong. 
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“Jim, Linda, I would like to tell you a story.”

“It was just another ordinary day in the sleepy little town of  Sonora California. The day was 
Tuesday. It was the day after Labor Day, September 7th, 1976. But for me, this was show time. I 
was about to open my new bookstore for the very first time.”

“I was 25 years old. I had started working summers and weekends when I was 14. My dad was in 
management and taught me investing and business at an early age. I had bought my first stock in 
1964. I sold that stock to buy the store. I had a degree in finance and had run retail stores all by 
myself. I was ready. “

“I opened the door. It was 9am. The store would open at 9:30. I was taking over the building lease 
from the current tenant and it was time to hand off  the keys. Eventually we shook hands and with 
that, he opened the cash drawer and scooped out the money.”

“‘What are you doing?’ I asked in my calmest voice, trying hard not to panic. At that moment I 
realized what had just happened. With all the experience gathered from the previous 11 years, I had 
forgotten to bring the cash to open the cash drawer for the day. I reached in my pocket and said, 
‘ I don’t have a penny on me. What am I going to do?’ Terror and panic had never visited me in 
quite the same way. ‘Oh, just ask each customer to give you cash and you should be fine.’ And that 
is precisely what happened and by the end of  the day, I had the next day’s cash drawer and I had a 
few dollars left over to deposit in the bank.”

“That was my first day. And you know what? It never got better until the day I sold it. I had in my 
youthful arrogance intuitively known that I was just too smart to fail. And it took me many years to 
learn my lessons. It took years.”

“Folks, I earned a PhD in debt management and Bankruptcy avoidance and it only took me 43 
years! Yep, I am embarrassed to tell you this but confession is good for the soul. “

“What does a bookseller do when they face a financial crisis? Simple. They read books and learn. 
So I did. I learned in the school of  hard knocks and I read as many books on money as I could. “

“I have devoted my life to understanding money. Like the hero’s journey, I have searched high and 
low for answers knowing that with enough persistence and patience that it would pay off. I have 
been on both sides of  the coin of  wealth and poverty.”

The reaction was predictable and happens every time. Just like pricking a balloon with a pin, they 
both expelled a huge sigh of  relief.
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When Jim and Linda requested step-by-step guidance, I knew they would be good candidates for 
financial independence. I had told them that my life has been a living laboratory of  what works and 
what doesn’t. 

“Jim, Linda…my observation is that most people don’t do a very good job of  managing their 
money. And who can blame them? We are not taught even basic concepts in school. We don’t even 
learn things as simple as saving, handling a checkbook, or even planning a budget. Albert Einstein 
said that compound interest was the greatest discovery of  the 20th century. Really? Doesn’t this 
qualify as a good topic to learn.”

“The problem: we have never been taught what is enough. Consequently, we go through life 
looking at others, trying to gauge how much we need. And unfortunately, we never find the answer 
except by experience.”

“What prompted you to call me?” I asked.

“I was scared,” Linda said. “I have been talking to some friends and they have been making 
mistakes and don’t know why they are sinking, and sinking fast.  I also realized that asking friends 
who had to seek out financial advice may not be a good idea. Our friends are working with 
someone that was recommended to them by another mutual friend. They got handed a proposal 
that put 100% of  their money in stocks, because they said they were ‘aggressive’ and, unfortunately, 
got scared and sold at massive losses.”

“That is a huge issue in this industry… that is, who is your advisor working for? Linda, who is this 
advisor?”

“ I don’t know but I was told he blah blah blah.”

“The problem Jim and Linda… that financial advisor doesn’t work for your friends.”

“What?” they both exclaimed. “The advisors don’t work for their clients. How can that even be 
possible?” 

“I know,” I said. “This is pretty strange, but it is how this industry works. When an advisor works 
for a major brokerage firm, they work for the firm. They do not work for the client. The advisor is 
a salesperson who is a conduit to sell investment products on behalf  of  the investment firm.” 

“This is about fiduciary relationships. A fiduciary is one who acts for others just as they would 
act for themselves. I call it the mom/grandma rule. I would only do for others what I would 

https://vancecm.com


© 2019 Robert M. Vance

Money Makeover (ParT 2)
Vance Capital
Creating your future today

, LLC

recommend to mom or grandma. The only time you see fiduciaries are those who are independent 
firms and are not beholden to someone else’s agenda. Certified Financial Planners or CFPs are also 
required to certify that they are a fiduciary which both CFPS in our office do.”

“Furthermore, independent firms often have a larger breadth of  product offerings than the major 
firms. Because of  this, we don’t have to offer cookie cutter portfolios but rather we can customize 
the clients investment portfolio to what they need and want to achieve their goals and dreams.”

“What is a portfolio?” Linda asked. 

I laughed. “Sorry Linda. This is one of  the real downfalls of  this industry. We bandy about all these 
terms and acronyms without an explanation. A portfolio is your investments. They can be stocks, 
bonds, real estate, mutual funds, savings accounts… anything that is financial that you own is a 
component of  which, when combined, make up a portfolio.”

“Thanks for that question. Don’t ever let me do that again and not explain everything. I believe that 
the best financial advisors are the ones that can break any complexity into something all clients can 
understand. If  you don’t understand what we are doing, in concept, then I have missed the mark 
and failed in my job.”

“So let’s change gears and start back at the beginning. As you begin to emulate and take to heart my 
advice, I hope that you will enjoy the journey and appreciate the faithfulness and discipline that it 
takes to do. The end result is you will be proud of  yourself  and use money as it was intended... as a 
tool to improve your quality of  life and the life of  your family.”

“This is one of  my very favorite quotes. George Bernard Shaw said in his play,  Mrs. Warren’s 
Profession: ‘People are always blaming their circumstances for what they are. I don’t believe in 
circumstances. The people who get on in this world are the people who get up and look for the 
circumstances they want, and if  they can’t find them, make them.’”

“Right now I don’t know your circumstances and thus, I have no idea what to do for you. Because 
of  our independence, we have a lot of  choices, a lot of  strategies and a lot of  directions we can 
steer you toward. This is not a firm where we hand you a list of  mutual funds and tell you that your 
retirement will be fine.”

“If  you don’t know where your money is going, it will end up somewhere else and boy, will you be 
surprised. Knowledge is the beginning of  power. That is, power over your financial life.”
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“Did you know Psychologists tell us that 85% of  all divorces are over money. You heard it right. 
85% of  couples split up over money issues. My guess is a lot of  it is unfulfilled expectations 
surrounding spending. In other words, people want what they cannot afford. That often leads to a 
lifetime of  debt, worry and frustration. And then they divorce.

“Oftentimes, people simply lie to themselves. They try to convince themselves that they can handle 
the problems or they convince themselves that they really can handle that big mortgage or car 
payment. It is because we are such a consumer driven economy that people will ignore the facts to 
get their way. Sadly, this is repeated all too often in households of  America.”

“It is a function of  greed. It is wanting what you don’t have. It is desiring things to the point of  
ruining finances to buy that new gadget or iWidget.

Jim and Linda… I encourage you to begin now to desire less. Until you desire less than you make, 
you have no future ahead but grief  and frustration. Desire less, want less and stress less. This is a 
foundational truth to moving ahead successfully.”

“Here is a statement that I believe is critical to change.”

“If  you do what you have always done, you will be where you’ve always been.”

“If  you have not done so, begin now to break that cycle of  insanity. Nothing will change until you 
make the decision to change and make a better path for yourself  and your family.”

“Here is one more thing to ponder…”

“If  you don’t have a plan for your life, someone else has a plan for your life!”

“Let’s determine where you are right now and decide to get a grip on things so you are in control 
and not part of  someone else’s plan. Most of  the time, that someone else is going to be a money 
lender. Money lenders are facilitators of  greed. They are the ones that will enslave you forever and 
convince you that you made a good move. HAHA”

“So how do we go about making recommendations? Simple; we listen to your story. Jim and Linda, 
you are going to tell me your story. I just want the high points and the relevant facts that go along 
with it. I want both of  you to tell your own version. Tell me some things very few people know like 
maybe you have a black belt in karate or you hated every minute of  high school latin class with that 
100 year-old fossil. Tell me about your formative years, education, first job, and how you two met. 
In other words, tell me the important things so we can craft an action plan together, step-by-step.”
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“Who wants to go first? Great Linda start us off.”

“ Money for me was different. I grew up in a cotton mill town in England. My parents were from 
Lithuania and met in England in a displaced persons camp after the end of  the war. Things were 
different in those days and two weeks later we were married and later had three girls, all after the 
age of  40.”

“My guess,” I said, “is you have a different perspective on life than those born here.” 

“Yes,” she said. “My parents spoke very little English, and never at home. Lithuanian is my first 
language. I didn’t learn English until first grade. They were also peasants in the old country. For 
them, money was a matter of  allocation: of  what you made. And you pay cash and save the rest 
for a rainy day. They never spent money eating out. They put us three girls through Catholic girls 
school. My father worked labor and janitorial jobs here and when he passed away, he left enough 
money to last my mother almost thirty more years.”

“Wow,” I said, “that is so impressive. Jim, what about you?”

“I grew up in Denver. My dad taught high school chemistry and my mom worked in the school 
office. Dad had to moonlight in the summers and I remember we never had money. My parents 
fought a lot about money. It was so bad at times that I would shut my ears at any discussion about 
money. I think bill collectors used to call a lot but I’m not sure. “

“Linda, what is your educational background?“ 

“I got my GED because I dropped out of  high school. I simply had no direction and thought it 
would be more fun having boyfriends. Later, I went back and got my degree in finance. That is 
pretty ironic growing up with no background in money.”

Jim added that he went to community colleges in Denver and later got a business administration 
degree from the University of  Denver. 

“What about work?”

As it turned out, both of  them had worked for many years in various jobs. Both had been in their 
current positions for over 20 years. Both had invested in retirement plans through work. 

We all got a big chuckle when it came time to how they met. Back in the old days, we didn’t have 
social media like we do now. They had met in high school, lost contact and eventually reconnected 
at a mutual friend’s party.
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“That was thirty-five years ago and believe it or not we are still together.”

“ I can see that,” I said.” How has it been all these years?”

“It was tough,” Jim said. “We fought constantly about money for years. Over time, I think we 
mellowed and realized that fighting would not do any good. Today, I usually pay the bills and Linda 
buys all the food and other things for the house.”

In listening to the stories of  Jim and Linda, it became apparent that neither of  them had any 
confidence in how they handled money. Linda believed that being debt free was the right way but 
since Jim grew up with debt they always had a lot of  it themselves. They did understand that saving 
was important. Neither of  them seemed showy or flashy but I detected some anxieties because they 
drove a Mercedes and had rather steep payments. This told me they were out of  sorts and not in 
agreement with each other.

When listening to stories, it’s important to filter out the fluff  that is irrelevant to the task at hand. 
When you drill down, you are looking to see what beliefs do they have about money. What hang-
ups are there from the past? Are they at peace with money or is it a constant battle of  one fight or 
another?

Wow, I said when they finished 90 minutes later. Those were powerful! Your stories were so 
amazing and interesting. Congratulations on all your hard work. I am really proud to be working 
with people like you. Just you watch. This is going to work great and you are going to be truly 
pleased with the results to come.

Keep in mind that your story is the past. It is not your future. It may have influenced a lot of  
decisions you made in the past. Today, you will put all that behind you. 

The best way to predict your future is for you, Linda and Jim to create it!

Most people when they start working on their finances and pay bills they tend to start with 
gathering papers, sorting bills by date, round filing the creditor’s letters…oops, did I say that? They 
might get out a tax return and perhaps a file folder or two. Basically, they have no order and no 
structure.

There is a better way. What we are going to do now is talk about your future. What are your goals, 
your aspirations, your dreams? Why are doing what you are doing and why do you live where you 
do? 
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“Have you lived by default or by purpose?”

“Well, I don’t think I have lived by purpose,” said Jim.  “I feel like I just fall into the situations I fall 
into. It seems weird but I never feel secure in handling finances.“ 

“ I agree with the last part,” said Linda. “It is just too overwhelming to think about it. The bills 
come in, letters to buy this or change that and offers for refinancing and credit cards…it’s all 
confusing. I just want to give up.”

“I believe that one of  the worst things about money is no one really feels a connection. We feel a 
connection to stuff  but not money. That may be why many people don’t do financial planning well 
because it is amorphous and hard to wrap your arms around. “

“This is also the time to get rid of  past failures. Did you ever make a really bad financial decision, I 
asked? You heard mine and how humiliating was that?”

This time, Linda spoke first. “Buying too much home is what I think is our biggest mistake.” Jim 
seemed shocked and said. “Why do you say that, honey?”

This was my first clue that things were going to get solved and fixed. I was finally getting some 
truth and comfort that they were following along.

“Jim, buying that house fifteen years ago was a big mistake,” said Linda. “We were doing just fine 
paying off  the old house and besides, the kids were moving out at that time and we were getting it 
paid off.”

“I mean, yes, you are right,” Jim said. “I got caught up in all that as well. Our friends were moving 
to a new subdivision with all the amenities we could possibly want and I wanted what they had. 
That is just the honest truth and now I feel ashamed and stupid.”

“Besides, the realtor said they had multiple offers and if  we waited, we would miss out on our 
dream home. I’m so sorry honey. I don’t know what I was thinking.”

“Tell me more,” I said.

Linda spoke up. “the problem is we had to borrow more money to upscale to our new home. At 
the time, we knew we didn’t have the money but we had faith that it would all work out. Plus, the 
interest rates had come down so we just assumed we could handle more debt.”
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“Once I realized what a pickle we were in,” said Jim, “I suggested that we refinance to take some 
of  the pressure off.”

“What made you decide to refinance?” I asked.

“For one thing,” Jim said, “we were starting to put more money on the credit cards and we needed 
to pay them off. We also bought a new car.”

“And that was really dumb,” said Linda. “I didn’t want to do it but Jim said it made sense so we did. 
Also the interest rates had dropped again and our friends were buying new cars too. I asked them 
how they did it and they too had refinanced several times. Did we hurt ourselves forever, Bob? I am 
so worried.”

I could tell they were getting frustrated. “First of  all,” I said, “you need to repeat the following 
mantra: no blame, no shame; just get back in the game. That’s it. We need to leave it all behind, pick 
ourselves up, get a game plan and move on.”

Both heaved a big sigh of  relief.

“We can however learn a lot from your experience. Let’s look at the house situation for now and 
then we can move forward. The important thing is to recognize the mistakes and not do it again.”

“Here is what I saw in all of  this. The first problem is you got caught up in the emotion of  the 
hour and that was the new subdivision. Emotions do drive money and it is especially strong with 
buying a home. Realtors understand this and they play on those emotions. They make it sound like 
there is only one left that you want and it is up for grabs among many buyers.”

“Really…is it really that way?”

“Yes…it is. Bankers are in the mix as well. They stand willing, ready and able to bury you in 
perpetual debt. Did you ever think about the whole re-fi scam?”

“Scam?” Linda inquired.

“Yes, the re-fi craze is a bankers scam designed to help you fail. Here is how it works. Bankers 
rarely hold home loans in their portfolios. In the old days of  home lending, the bank would hold 
and service the loan for the entire thirty years. Today, it is common that loans are processed 
and sold in 24 hours. Investors around the world buy these loans packaged as investments from 
brokerage firms. The bank has no risk; the investor bears all the risk.”

https://vancecm.com


© 2019 Robert M. Vance

Money Makeover (ParT 2)
Vance Capital
Creating your future today

, LLC

“I believe one of  the reasons for the Federal Reserve lowering interest rates is to stimulate the re-fi 
market. I think they woke up one day and realized that home loans were being paid off  and they 
needed to step in and reverse the process.”

“When someone refinances a home, what do they typically do? The answer is they take out another 
30-year mortgage. Since historically the average home owner moves every five years, that implies 
that those people will never, ever pay off  their home. They are debt slaves until the day they die.”

“I want that,” said Linda. “I want to own my home free and clear.”

“That is the only good solution. Tax accountants are notorious for telling people to have a 
mortgage for a tax write off. What a positively dumb idea. They would rather you risk your home 
for a silly tax write off  that is not very good. Jim and Linda, pull out a dollar and give it to me. I 
will then give you a 25 cent piece. I will do that all day long and as many dollars as you want to give 
me, I will in turn give you back a quarter. That is the value of  a tax write-off. You spend a dollar, 
get back a quarter or so, and you are still out 75 cents of  your hard earned cash.”

If  you are going to be successful, you need to own your home free and clear. Once you do that and 
have no debts you will see your checkbook balance explode. I mean explode. You will be wondering 
how things ever got so good when they were so bad for so long.

“We need that,” they both lamented. “We are just getting tired of  being on the hamster wheel going 
nowhere!”

“The Bible says that the borrower is servant to the lender. That means if  you owe the banker 
money, then you are his slave. Many people today live a life of  slavery and oppression, all thanks to 
human greed and the desire to own what you cannot afford.”

“We will talk more about debt in future episodes. For now, I want you to understand that part of  
the secret to a great financial future is to stay out of  bad debt. Yes there is bad debt and good debt 
and will discuss those later.”

“My parents were big believers in setting goals and reaching them. While in college, I decided that 
I would have my own business and be married at the age of  25. Well, I didn’t quite do it but I did 
pretty darn good. I was 25 when I opened the store but I was just a month past my 26th birthday 
when I married Margaret, my wife of  42 years!”

“I have set goals my whole life and it works. It works so well, it can be scary at times. The absolute 
key to goal setting is to write it down and look at it regularly, life every day. If  you do just that and 
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write goals and look at them, I can assure you that the results will truly astound you. “

“The reason is, your subconscious mind is doing the work and rearranging your life and priorities 
so you can reach your goals.”

“Here is what we are going to do next.”

“Jim and Linda, let’s take 15-20 and I want you to think hard about what is important in life…to 
you. What are your dreams, wishes, goals? What would you like to stop doing and what would you 
do then?”

“After you have done that independently, I want both of  you to work together and agree on three 
primary goals that you want badly enough to change your behavior. Yeah, I know, that is tough to 
do but do you must. OK…go for it. When you are done, let me know.”

“Here are a couple of  thoughts as you work. Be sure to ask yourself  these questions:”

How badly do I want this goal?

Do I have the time and energy to follow through

Is the goal specific. Don’t put down that you want more money, tell me how much.

Is the goal measurable. You must be able to track your progress.

“OK…see you in an hour.”

“Hey…glad to see you again. How did it go?”

“That was awesome,” said Linda! “I can’t believe it,” said Jim. “I feel like for the first time we are 
actually working together. It took a bit to understand each other but wow, this is going to be just 
what we need to shake off  the past and move on.”

“Exactly, “I said. “You got it! You totally understand what is happening. Your head and heart are 
in agreement and you are in agreement with each other. That creates a powerful bond between you 
and the excitement of  actually making life happen! Good job y’all!”

“I always like to say there are three kinds of  people. Those who sit and watch things happen, those 
who make things happen and the rest go…whoa, what happened?”
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“That was us,” said Linda. “We just waited for things to get better. I had no idea that we could 
actually work together and do something we never thought possible?”

“And what is that?” I asked.

“We never thought we could climb out of  the mess we have created.” Linda began to cry. “We 
finally have hope.”

“Yes,” I explained. “Hope is what drives us. Hope is what keeps us from giving up when the going 
gets tough. Patience, discipline and persistence is the key to your financial future.” 

“Man, I am excited,” says Jim. “I feel like a dark cloud has rolled away.”

“It has,” I said. “And…It is just the beginning.”

“What did you come up with?” I continued.

Jim took the lead and got his sheet of  paper out. “Our first and primary goal is to generate $7500 
a month in retirement. You will remember that my goal is age 70 and hers is age 66. So we have 
another 11 years for me although she will retire two years earlier than I will.”

“Great… that is a goal that we can track and we can measure it which means we can bob and weave 
and flow and flex. We can deal with it and fix it. Remember, this is all about fixing the problems 
and mistakes that people make in planning their retirement.”

“There is one missing piece in your goal. There is something that will derail your plan from the 
beginning if  you don’t plan for it. Do you know what that is?”

They both thought long and hard but finally gave up. 

“Don’t worry, I said. No one ever thinks about the pitfalls. All they can see is tomorrow and not 
the future. What I am talking about is a thief  in the night. One that comes and robs you every 
single day of  your life and you never even know it.”

“Bob, what are you talking about?” said Jim, looking at me like I lost my mind.

“Inflation. Inflation is the missing element. Inflation will destroy every retirement plan, guaranteed, 
unless this is addressed, recognized and planned for. Don’t worry, I have you covered on this one. 
What you are going to shoot for is $7500 a month adjusted for inflation. Got it? We deal with it 
now!”
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Linda couldn’t wait and jumped in. ”Our second goal is to take a month long cruise for our 40th 
anniversary in five years. “

“Hey…I like that one,” I said. “That is a great goal to look forward to. The retirement goal doesn’t 
have the same excitement because you can’t imagine what it will be like but a cruise, ooohhh. That 
is different.”

“Where do you want to go?” I asked.

Linda said, “we want to sail across the atlantic ocean, sail down the coast of  Europe and into the 
Mediterranean. “

“Oh man, “ I said, “that sounds great. Be sure to get the Rick Steve’s travel books and you can start 
enjoying today the excitement of  reaching your goal in five years. Get excited now and watch how 
much you enjoy it when the time comes.”

“How much do you need? Remember we have to be very specific. “

“Uh oh, we forgot that,” said Linda.

“No problem” I said.” We can figure that out pretty quickly. Here, lets look it up real quickly. Give 
me a minute.”

“Ok…here is what I found. The cruise for a month in September which is when you wanted to set 
sail, including airfare and miscellaneous side trips is going to run you about $25,000.”

“Are you ok with that?” I asked.

“Absolutely,” they both chimed!

“How about your third goal,” I asked?

“Our third goal ,” said Jim grimly, “is not a fun one.?”

“No, it isn’t,” said Linda. “My grandmother was in a nursing home for years. My own mother looks 
like she is slipping now that she turned 85 this year. I am terrified of  going into a nursing home.”

“Yes,” said Jim, “this is a real fear that we have and that is what do we do to plan and how do we 
plan.”
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“That is a little tougher to do because we don’t really know if  it will happen and we are not sure 
how much we will need because we don’t know how long to plan for.”

“I am glad you brought that up,” I said. “Margaret’s mom lived until she was about 96 so we need 
to plan for a long time. Most people don’t have a Plan A for long term care. I am so weird that we 
have not only Plan A but Plan B and we recently added Plan C. When we get to long term care 
planning in a later episode, I will explain how we have belt and suspender-ed our lives to deal with 
long term care. It is really cool and it will shock you how creative our plan is.”

“Are plans creative,” Linda asked? “I thought this stuff  was just boring discipline.”

“Haha,” I laughed. “Good financial planning is very creative. It requires a multitude of  skills to 
help weave and intertwine all the major elements of  financial planning.”

“Jim and Linda… this has been a great meeting. Thanks for being here. Tell me before we leave 
today, what did you learn that is most significant.”

They both started talking at the same time and both were in agreement. “Just knowing that we can 
set goals and actually reach them and not spend our time just spinning on the hamster wheel of  
life,” they said.

“Now you are getting it”, I said. “This is the most critical lesson of  all. If  it is going to be, it is up 
to me. Keep repeating that and being accountable and responsible for your future. Remember our 
company motto. We are creating your future, today!”

“See you next time when we start on the nitty gritty of  organizing, sorting, and planning. We are 
going to find out what your resources are, what your income and net worth are and then we will 
construct a manageable and workable plan that will be engaging, practical and most of  all…fun.”                                                                                                                                            
                                                                                                                                                                                                                                                                                                            
                                                                                                                                                                                                                                                                                                            
                                                                                                                                                                                                                                                                                                            
                                                                                                                                                                                                                                                                                                            
                                                                                                                                                                                                                                                                                                            
                                                                                                                                                                                                                                                                                                            
                                                                                                                                                                                                                                                                                                            
                                                                                                                                                                                                                                                                                                            
                                                                                                                                                                                                                                                                                                            
                                                                                                                                                                                                                                                                                                            
                                                                                                                                                                      

Call Vance Capital Management, LLC today to schedule 
your appointment to begin your Money Makeover!

209-533-8404
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